




Hanstholm Stands United
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- Most of the people we want to talk with come to DanFish, and at a trade fair you can keep 
taps on what goes on, says Jens Andersen from the company Boa Tech. He comes to the fair to 
show that the Hanstholm companies are united and we participate to show the flag, says Jens 
Andersen.

Europe-wide Oil Delivery

From Two to 40-60 Employees

The company is called Hanstholm Havns Olie-
forsyning, and the home base is Hanstholm. 
But they also sell oil to vessels in other parts of 
Denmark and in Norway, Sweden and the rest 
of Europe. And no order is too small or too big, 
says Per Skovmose.

- We have nearly daily deliveries of oil to other 
ports than Hanstholm. We collaborate with 
seven different oil companies and this ensures 
that a delivery is almost always possible. We 
even have other companies calling us up to 
ask if we can help them with an order which 
they are unable to deliver, says Per Skovmose. 
Olieforsyningen is one of the companies who 
exhibit at DanFish, and Per Skovmose hopes 
to meet some of his customers that he does 
not see during the working week. But he also 
hopes to find new customers.

- We advertise very little, it is mainly mouth-to-
mouth marketing that gets us new customers. 
The market for marine fuel has been somewhat 
centralized and not all ports now deliver fuel 
when you need it. So this year our new custom-
ers include some on the east coast of Jutland 
and on the islands Lolland-Falster, says Per  
Skovmose.
He also has a number of more or less regular 
customers outside the Danish border, mainly in 
Scandinavia, but also around Europe. In those 
cases the oil is delivered with the help of part-
ner companies.

- The longest distance from Hanstholm was Pi-
raeus, where a freighter wanted 9,000 litres of 

fuel. And we delivered in four-five hours. Often 
people cannot wait for the fuel - they need it as 
soon as possible. Most customers are cost-con-
scious, but they don’t care about what name is 
on the tanker – and this is where we can use 
our partner companies, says Per Skovmose.

Hanstholm Ny Flydedok has only two full-time 
employees and a part-time office clerk. But dur-
ing large projects the dock employs 40-60 peop-
le, says Thomas Christensen. The floating dock 
is a private limited company with local crafts-
man companies as shareholders, and last year 
they accounted for 40 percent of the turnover. 
When Thomas Christensen goes to DanFish In-
ternational in Aalborg it will be together with 
some of the companies from Hanstholm he 
works closely with. The dock does not have any 

craftsmen employed but typically finds subcon-
tractors to carry out the work.

- We are showing what we can do through our 
unique location. The Port of Hanstholm has a 
high level of service, which is available night 
and day, says Thomas Christensen. 
During the summer there has been enough 
work for the dock with main inspections and 
maintenance projects. In the early summer a 
major rebuilding project was carried out on 
HM 635 Karbak. The dock has capacity to carry 
out two or three of these 3-4 month projects a 
year. It can be necessary to rent a slot on the 
local building berth, which happened when 
Karbak was being lengthened for one and a 
half month’s time on land. This way the float-
ing dock is not blocked for other vessels for too 
long.

- We have between 30 and 50 annual dockings 
and are building a reputation for also doing 
more extensive reconstruction projects. So 
large that small local craftsmen are unable do 
the job. For Karbak we had the steel construc-
tions made out of town and then transported 
to Hanstholm, mentions Thomas Christensen.
He does not expect many new orders to come 
in at DanFish International. – Of course we will 
do what we can to make people aware of who 
we are. Our experience is that the ship owners 
want to decide what to do, immediately after 
they sign the order, says Thomas Christensen. 

Hanstholm Skibssmedie	 p r e s e n t s , 
among other things, a fish-cleaning ma-
chine on their stand at DanFish.

- Fish is still caught, though the price is too 
low, says Mogens Pedersen from the ship 
maintenance company. He is going to the 
fair to support the joint Hanstholm stand 
and to make people aware that Hanstholm 
Skibssmedie is as active as the company 
has been since its founding in 1967.

- We have never sat down and figured out 
how much money we make from being at 
the trade fair, and people already know 
us. The price of fish must go up before 
things start moving again. We follow the 
price of fish intensely because in the end 
this is the money that pays our bills, says 
Mogens Pedersen. 
Hanstholm Skibssmedie also has a stake 
in another of the Hanstholm stands. – We 
co-own Hanstholm Ny Flydedok and our 
stands are next to each other, so we can 
help one another, mentions Mogens Ped-
ersen. 

It is the Port of Hanstholm as a whole that 
is advertised when Hanstholm Elektronik 
goes to the trade fair.

- We are saying hello to our customers, but 
we are not bringing that many products, 
because our suppliers will also be there. 
So we are mainly there to show the flag. 
We are advertising the port, says Flem-
ming Stampe from Hanstholm Elektronik.

Per Skovmose

Thomas Christensen

Advertising 
the Port

Facts
-	 Denmark’s largest port for consump-
	 tion fish

-	 Shortest distance to the North 
	 Atlantic

-	 Shortest distance to Central Europe
-	 Denmark’s largest fish auction with 
	 the best prices

-	 Denmark’s largest concentration of 	
	 fish purchasers 

-	 First class service companies 24 hour 
	 a day, 365 days a year

-	 Unbroken cooling chain with ultra-
	 modern sorting plants 

-	 Ultramodern fishmeal factory 
-	 Ferry links to the Faroe Islands 
	 and Iceland

People 
Know 
Skibssmedien



Hanstholm Harbour Forum is involved in 
both the large-scaled development plan for 
the port and when the participation at Dan-
Fish International is planned.

- Our role is to act as a connector. We must 
be a link between the development plan 
and the companies, so that all our members 
find themselves part of the plans. We also 
handle idea development and marketing for 
the trade fair and other projects, says mar-
ket and development manager Britta Vang 
Mikkelsen.
At the moment we work on establishing a 
wave energy centre in Hanstholm and on a 
large service project under the headline ‘The 
Hanstholm Cluster – the Intelligent Port’. Britta Vang Mikkelsen

Municipality
Joins 
Trade Fair

- The Port of Hanstholm is an important 
part of the Municipality of Thisted, notes 
Henrik Jensen from the municipality’s 
business and development department. 
That is the reason why the Municipality 
of Thisted is part of the joint Hanstholm 
stand at DanFish International in Aalborg 
in October.
The municipality will send representa-
tives from the business and development 
department, from Thy Tourist Board and 
from Westlink, a transport and trading 
collaboration between, among others, 
the Port of Hanstholm, the Municipality of 
Thisted, the North Denmark Region and 
‘neighbouring’ municipalities in the North 
Atlantic area. 
- We participate first and foremost at Dan-
Fish to support the harbour. As a munici-
pality we commit ourselves from year to 
year and we are far from present at every 
trade fair we are invited to. But we have 
decided to participate if the majority of 
one industry participates or if the fair has 
a national or international context. And 
with the staff we bring to the fair we will 
be able to answer most questions or refer 
to people who can, says Henrik Jensen.

Danish Wave Energy Center DanWEC 
Danish Wave Energy Center, in short DanWEC, is making plans with Aalborg University, the 
Port of Hanstholm, the Municipality of Thisted and a number of Danish companies working 
with the development of wave energy plants. The plans include an application for the pre-
qualification of a DKK 40 million budget, and this application has been sent to Vækstforum.
DanFish International will showcase the ideas behind the wave energy centre DanWEC – and 
interested parties will be able to see a small-scale model of a wave energy plant if they visit 
the stand. – We expect to establish the centre in Hanstholm in 2010, says a happy Britta Vang 
Mikkelsen, Hanstholm Harbour Forum, who is the project co-ordinator.

Pool Association 
Meets Members

With more than 270 members all over Den-
mark the DanFish International is a great place 
for the Hanstholm Puljeselskab to participate. 

- We have members all over the country so it’s 
a nice opportunity to connect faces to names. 
The main reason for us to come to the fair is 
to attend to our members and talk with the 
ones that drop by, says Jan Hansen, chairman 
of Hanstholm Fiskeriforening.
He will be one of the representatives of the 
pool at DanFish, where the association has a 
stand alongside other Hanstholm companies 
and organisations.

- We support the case by sharing the Hanstholm 
fair area with other companies and organisa-
tions from Hanstholm. Two years ago we went 
to DanFish because the pool was just started 
and we used the fair to make new contacts. It’s 
the same story now: With 273 members from 
all over the country and 263 vessels there are 
many members we do not meet on a daily basis. 
People can drop by for a talk, says Jan Hansen.Jan Hansen
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Time to 
Meet the 
Customers

- On a trade fair there is time to socialize 
with our customers. A lot of them come 
to DanFish International, also customers 
from Norway and Sweden, says Svend 
Jensen from ES Trawl. 
The main reason he comes to the fair is 
for customer care and also to help present 
one of the Port of Hanstholm’s service 
functions. And there is plenty of time to 
talk with our customers, and, of course, 
also with other seine producers. We have 
to have a walk around and see what hap-
pens in other areas, says Svend Jensen.

The Link 
Between Port 
and Businesses

Port of Hanstholm


